\\\700Credit XTREAMSERVICE

CREDIT | COMPLIANCE | SOFT PULLS

PRESCREEN IN THE SERVICE LANE

An average of 42% of dealerships' service customers did not purchase their vehicle at the dealership. Start
getting important credit information from your consumers right in the service lane, with QuickScreen.

XtreamService uses demographic, behavioral, and transactional data to analyze customers and determine buying likelihood.
PreScreen populates payoff and equity information for vehicles not purchased at the dealership. Combining this data together
creates an exact pinpoint of where a customer is financially, so a more accurate vehicle and payment are proposed. This offers
sales a new approach tactic, resulting in higher closing rates.

HOW DEALERSHIPS

New customer sales, in addition to identifying current customers ready to buy

Calculates offers on vehicles not purchased in the dealership's store
XTREAMSERVICE

Equity and trade values on ALL vehicles in the service lane

Seamless integration so it is easy to access and use

Provides access to a customer's FICO score and auto loan
summary information

THE POWER OF
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CONTACTUS TO GET STARTED )> 866.273.3848 | sales@700credit.com

700Credit is the largest provider of credit, compliance, identity
verification, and soft pull solutions for automotive retailers.




